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Bowman Training Initiatives promotes personal growth and development through high quality, fun and interactive training sessions and workshops targeted to the required skill sets needed to ensure success.  We can show you how to increase customer referrals, grow profit margins, achieve sales target increases and reap the many benefits of motivated employees. 


Training is an investment in your employees, with an unlimited potential on returns. 








Calendar of Training





Cold Contacts – Hot Sales


 4hr.  9AM to 1PM


Location – Brampton


Investment - $139.00 plus GST


Dates – Tuesday, Jan. 25th


  Thursday, Feb. 24th





An Open Mind – Unlocking Creativity


3hr.  9AM to 12 PM


Location – Brampton


Investment - $79.00 plus GST


Date – Thursday Feb. 10th





Oh Norman 


Strategies For Successful Selling I


2 - day Sales Certification Seminar


8 AM to 4 PM Daily


Location – Brampton


Investment - $850.00 plus GST


Date – Tuesday and Wednesday


	February 22nd and 23rd








Attendance must be reserved in advance.  Call Jeff at 905-451-6525	





Highlighted Training Initiative 


The “One on One” Sales Coaching Program





What is your true cost to replace a salesperson?


What is the value of a Sales Manager’s time to train and coach one on one?


Can you or your managers identify and evaluate the competencies required for successful selling?





The “One on One” Sales coaching Program has proven highly effective in developing and enhancing professional skill sets.


The focused individual approach and time spent on actual calls in the field where skills can be discussed immediately following the sales interaction provides instant and lasting behavioural change.


Coaching Programs start for as little as $500.00.


Call to discuss the impact that this program could have for your Customer Contact Associates and your company.








Were you aware that recent studies have indicated that 70% of companies utilize outside trainers or have their employees attend seminars.  Cost effectiveness is one of the key reasons!


What to look for in a good Training company


1. A varied list of clients both large and small within a variety of markets.


2. Testimonials from satisfied clients


3. References


4. The credentials of the trainer


5. The ability of the trainer to meet your needs and develop specific    targeted training for your organization.
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Creative thoughts each day keep boredom away!


Exercise your mind.


Why don’t sheep 


shrink when 


it rains?











Sales Tip for January/February


Are you giving your salespeople every tool they require


to perform their job in a top-notch professional manner?  


Every sales situation requires a dynamic and 


unique perspective to satisfy all the customer’s 


needs and close the deal.  Are your salespeople 


attempting to make the sale with a simple 


hammer and screwdriver, or do they have the 


options and the skills required to use every tool


available in the chest?
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The list of Bowman Training Initiatives clients continues to grow.


Brampton Real Estate Board


Barbara Bowes Design Group


Richard Auger MT


Winsor Interiors


Howard Johnson Express Inn Brampton


In-Transit Media


Paul Stokes-Rees











